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KEAD=ALEZNE L TWDAREEDN R I N, fme LT, AFr—7 ¢
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1. W9 5t

T, BB EVRAET L > CRERBMEA R LAY — T v T OH
BN L oL, TOETVRAETASDELAEE>TWND, 70& T
Duolingold, FEFFH AR E SN TE M X o EFEEZ, 77U Lo
HHEE L TEELT 52 6T, Z<OANEK= X TR UFEEREZ BT D1
MAEIED HIF Tz, 61T, ZOFEFHEOMMAEZTEFRIZT T BEPERR LI
HINT D Z T, fGIEREEB LT,

ZOEICRARETHDAX— T v 7 %IFLOHE LT, BEFOE YR AET AN
MERELTCELET—~D 2, EFOXIREVRAET ANENTEFEITHEY
MM THD, 2L 2BV ATTILONRENREILNIEDO—>TH D Zott &
Amit (2007)1%. e-business/ BT D AKX — h7 v T REEINIRIZ, EVRAET LD
RATPEMICED LD ITHET I EMEL TV D,

BEAF O FEFERFZEIX, Zott & Amit (2007)D X HIZE VR AET IV EEREFR T LI
SDIRL. ENENDEBNGRZDEBEINTL2ONIELAETHD, LirL,
VARAET IVIFBERDPMSATERT 52 09 L0 BRI OMEAERIC L - TR
T oM AR . FPEDBERDBFET D0ENET TR, BREDOEFDOENE 43T
B LA < W E W D FRED & 5 (Leppénen, 2023), F£7-, FH E (2021) 2 ERT 5 &
I, EVRAETTIERETIZ LIS VB Z S - TR Y 0fif S 7= 256 % Bl
ICRELADETHOEVRRET A RROBEEELTHLE L2 LI3#H LV, TORKR,
K~ B 52 OMERD Y X MIdi> TS —FH T, EVRRET LKL L
TOEHDOMAE I (Configuration) [FHERIAYICEME ST & 7=,

2O XD RAREICKHLT D721 iE, EROBER OB TIT R HAFEHCRER

P A 4 5 27 7 1 —F (Holistic Approach) 234455 & 72 5 (Baden-Fuller &
Morgan, 2010; Tduscher & Abdelkafi, 2018), \\< OO EIZTZ DT T —F %
H LI BENTEERICORNDEIRAETAOHBHEERALNIILEL I L LTS,
7= & ZiFAversa et al. (2015) 1T F13E 7 & %5 E M L 34T (QCA) O FEEITU,
BARHEAs & A\NMBERDOET VD572 5 ABEDEREERCENR L Z L ER LT
Do



—HTZDRI 7 I a—FITESHRITMIR L L CERERD 2, EFBERY
(BN E PR RAET VOMHREREST DITIETE > THL,

b gzpE 2, AFRIZE DR ZETILOEZDOMASDEITER T 542K
WT T a—FERAL, AX— T v FITEEERK S T BRAKREEEHT DA
F— T v TDETERAETIVOERERALNCT L2 L2 AN E T 5,

2.1 EVRARAETNAFRICEBITDERIRERTT 0 —F & 2IRKmH7T e —F

RECRCBIT D EV R AT AMEDO EET —~D—2F, FOXIREVFRA
ETABENEHFEOMN LD E NI TH L, ITFEOHEBNMIZ OV T, Foss
& Saebi (2017)iF. EV R AETLLEOERN (D) EPRADOSEELTHOEY
FAETN, QEEEHEORTERNELE LTOEIRAET L, Q) /) X—va D
HALLE LTOE VR AET V] LN I3O08fiIchrns EEE L, (2)hEEHD
FATERNE LTOE VR AET VOBEEMEZHRRH L TV 5,

ZONBOFFED L 1E, EPRAETFT VLR T BRI D2 L TH
MEZR o AT DR HGHE L, 5 DEBOZREMIET 5 Z & TREZHFEL LS &7
HEFIRILERMNRT 7o —F AL TE 7,

P O EFENFZETIE. e-businessfHIRZ AT, B VR AET L& R EHE RO
FHELUTHEL, REEEEOBBRERALNCT IRANR TR CTH o7z, HlxIE,
Amit & Zott (2001)i%., 7 A U BB LI —1 v De-business > 359123 DAl
EAERIHT 202 MEt L, ZOWFRE [2h3%M (Efficiency) | . THHAfIME
(Complementarities) | . 2 v 27 A (Lock-in) | . [#H &Pk (Novelty) ] & 94
DOMAMRFH 2K TR DT, I HITZDOHO—HEOMIETHE HiL, 2 b Df%E
T ERENT v ADOBMRE EFEIZ N L, FRIC DEAE AL e L
EVRRET RGN, EEFWEEOERICLE > TEETHL I LA LTWVD
(Zott & Amit, 2007; Zott & Amit, 2008),

Z D, oextGtite-businessD A X — T v T b —RFEHE~ LIRS HL,
Osterwalder & Pigneur (2010) TE VR RAET )L « ¥ U R (I EEINDH LD
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2, MERERZEROICERE T2 7 L— AT — 7 ORBENEAT,

LinL, EROU A MeptEde— 5T, FEIAEMFIEICE L 72 /B8 00E RE OB S IX
RERLETHY, DBENT-EZLHMICE LAY TH EVRRAET RO
A LENRNEWIRELEMR I WD (GFE, 2021; Leppinen, 2023),

Baden-Fuller & Morgan (2010)i%, = 9 L= &R EENER[ICH 2 2 EL S
EEMIT AW CRET 2 FEROT 7o —FZxt L, BHRETIT TEEVIXRAET
NDOBLTHD TREDOK (Bundles of Causality) | ## 2 I2< WEBRXTWDE, =
DEREOR E1Z, BE~OMEIRE, EEH AT A WEEA T = AL E NS - FEHR
P HWVIHIE ERERE LTREAEV, RASRY AT AE LTHIEEL TWDIRESL
B, o, BFEONBITH—EEOBIZRIC S T4 (Taxonomic) | 7277
N, BE. WEHEL. I b E VD BV R RET L0 EEME Z e IcHZ T
Rino7z ) L RO ZAGIZRWER SRR LT\ b 32 L ST 2 (Baden-
Fuller & Mangematin, 2013),

EVRAETINE VI EOARENREIT, BROBEMRI TR, b0
MAGHEI ., 77005 Ak (Configuration) | IZX > THREDNRT 3 —~< L A%
BLED ET2581CH D, Baden-Fuller H1d, EVRRAET VA& [FAK - kG - 48k
DR ORI RBIR DAL 2 82 2 T2 R R AT ) Th v | Hak (Configuration) D K5I
BEITHDHEERLTND, LENS>T, EVRAETTNIC K » TEMEMRAT 512
DIZIT, B—EEOATEY b, BERMOMAEEREZ G ATEHAEDEEHLNICT
HWIEINEL L 72 % LA BT FEERET 5,

Z 9 LI=2ikim 7 7 1 —F (Holistic Approach) (2B W T, o & & —fxAJIZHW
BTV D OITEMELE ST (QCA) OFETH D, ERZIRE LI-HICITRD 0D
BN E VR RET VOBBIERE Y T TOMREEIRAL LN TND, BAERHIZ
E.F1(7 4 =27 DIZBITDAEVRXAET MERE X7 +—~ 2 ZADR%Z QCA
THET L7z Aversa et al. (2015)°, &8 - @B - TV A v L Wo eV VAT 4 Tk
D~ A 7 vREIIBIT L VR AET EROFERIM: & M2 BV — 2 X X
T 4 THiF L7z Pfeifer et al. (2017) DAFZE3 21T 115, £ 72, Leppénen et al. (2023)
X, A F—xy MBEEMREIZB T DA L W o T lifll KT A N — BG4
HEMS . SMTERBE DRGNS N7+ — < VR KIETHE LY SQCA # HWTHFE L Twn
Do



ZOXICROENTZERITBWTENTZ E R AET VO Z RFET 781347
PNTWDbOD, ERBWHNEMAT 5 6V XET )V ORI HE R Z Y Tl
TR L LTHATIRRY, 2070, EARERTH> THRDTH IO BV R
AETNVOWHIZED L) R b DD ERRE L ORT Z & AR, EERIIER
LR 55,

2.2 AX— R T v ITBITDHERAET ILAFSE

FERITHK SN2V E DR AET IVOMKEZRET D2 LIk, FRCAZ— T v 7
DIWRIZBNWTEETH D, TOHMIT, EOXIRETAVERMT 2L T,
BRI RRR. T7bb (27— OFEBARENRENICELASIND O THD
(Coviello et al., 2024),

AL —NT v IE, ML SN REEL TR | FHLOVEIEBIF & @O AR
P, £ L THBEROMTICH D LW O B R RETICEI N TV D, LD, B
LM OBRIEMIELY b, EVXRAETAVOTINRE Z A LT W MEIANIS
& % (Chesbrough, 2007), B YR AEFADORFIT. B LD b RBEAMERCHM
MEMEICHEOND Z DDA Z— T v 2L > T, MO THERRETH S
(Zott & Amit, 2008),

Bro, R¥EDODRTr—NVOERERD (27 —FEUT 4] ([ZO0TIE, WL OO
HERENITONTE o, A7 —7 U7 ¢ LIZREOHIFT —%7 7 F v fiik
T—X%T7 7 F ¥, BEIOEVRRAETVOROBEAELZEHLL, #lRT5Z &2k
TRAFE S 4L 2@ H OMREAIRE ) (Coviello et al., 2024)D Z & %57,

INDDRENIE VR AET IVOMK L BRISHETONTND, AF7—J78 )7 4
FERZ BN LT Y Ny N2 RBEIS U TIERTE2RAITHY . #hiE
VRAETNEHFT TENUIEALZER I b RERMMEICERTE LD THD
(Nielsen & Lund, 2018),

IHRHDOMFEIR, AT =BT D EVRRAET VOEEMSRZERMRL WD, L
LZD—}7T, Coviello et al. (2024) THRBEEINTWD L O, BRI TED X
IIRME T RAET VO] BAr—V v T 52 500F T, Holcii s
LTV 7e0,



2.3 BEFWHZEDEL VY —F 7 22 F a9

CZETRARTEL LB AR T, FFEOERSIARICIBE L T, By
VAAETNVOERZROBREZA LML L) ETrRARER-Ih->2oH5, LavL,
EREREW L CHEAL S 2 E YR AT VOMRICESEZ S T, T2 RRIER
LT HDHRITEAR L LTHO L IEE 2, EVRRAET VIH-EROMES TIER
<. BEEBEROMEAEMNIC X o THEEAI « RO D LW I HEEE b
D7D EFBWHIRBLEN S E O LD B EIDFE RS ERLT VO E I 5
29D 2 L AR, HEREREL 2D,

EVDTFAZ— T v FHRICBNTIE, EVXRAETANRRREREELT D
LALLM TE—F T, BRNICED L S R E VR RET VORERN A
— U U TS D O ST 7R (Coviello et al., 2024), L7223-
T, AT —NANFTHAZ— T v 7B L TBEIND E VR RAET VOO X
—rEHH L, BREOMAGDOE L L TEHE L TIRRT D 2 &3, b EZEW
ICb 2B ThDH, ULOMEERICESE, AR TEIROYV Y —F 7= 2AF a3~
RQ) ZRET D,

RQ: RAFZ— T v FITBNT, EOXIBRETRRAET IVOBRNB A — % EH
T BDh

3. V=TT A

3.1 IHrxtE

A =T HEVRAETINVOEEER LT T HITHZY | AR TIIKELE Y
F A%E [Fast Companyl 72%%H3 % [The World’s 50 Most Innovative Companies
of 2025] 127 7 A ¥ LIRS0 2 TG e 45, A7 F 713, A¥—h
7 v 7% [§EE (Innovation) | 522 7) (Impact) | 1@ R¢ME (Timeliness) | B
#PE (Relevance) | DADDBLENLFI L T 5, T7hbb, MW THidEE
REEREE Wolflilm T < i sz o7 e LTESIT b d i, K
MIEPARI LT DA =L EFEODOL EVRRAET AMEOERRIZEL TS, £
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T EFRBWHNCAZ — N T v TEBREL TNDTH, BEERIKFLROE VX
AET IWAERRD/NE — L DIRFENR R TH D, £io, AT —LVORBHFEIEL LTX
H— LT v« F—H~_X—2RZ [Crunchbase] THESHEHELHB LI, T O/
R T =X OH DB EHEESCE O a— U RERE T, KBERRE
(IE DRI RSB iz, 728, FEDL5IEAREITA CEGM OO T
Zlp L& LIep, BEEMEIC L0 TG~ OB THR ST D LWL, 4
RIZE DT, MITRREEITINERIO LB Th D,

EESWAN e Y S

AR 22 £ FATE i l&ﬂﬁ

1 |Waymo BBy - W% $11, 100, 000, 000 SERBEAY 7 2 —RY — € AOME B L O H BB 7 1 £ v A4k,
2 |Nvidia T/ aI— $4, 100, 000, 000 AERRATBRFE A AR 72GPU  (BfRALEE30K) 5 X U BNILAR O RE - Hedh,
3 [Nubank ot $4, 200, 000, 000 DRIEE D — FOT VI N DEE RS D PR KO T O Z NGITHE,
1 |WNBA T H—F4 AR |$75,000, 000 KRRl R Y —7 ORATHR 5 & O - A —IRA DR,
5 |BYD LR $7, 800, 000, 000 RO BRI X D IR - @GR 2B B OB X TIRAE.

6 |Glean AN EYS $768, 200, 000 T — & AR AR LR 2 AT S RERITALT S 28 2 by — L Ok,
7 |Abridge NIVATT $757, 500, 000 BREEE AT LIETF 27 O Tl & 2 BBNERT 2 ERSHR Y — A O,
8 EssilorLuxottica Tryvav $6, 300, 000, 000 LA R B ORGSR X UMeta Ll L7z A~ — k7 7 ZADBFE - k52,

9 [Rocket Lab [z $2, 000, 000, 000 NGy R OWE - TS BT K ORI E 7 &R iink RO,
10 |Duolingo B $183, 300, 000 T ABEREROCIEFERT 7Y M B L URCE - RS RREO R,

11 |YouTube AT4T $11, 500, 000 BB T T v b7 4 — AN B LT 3 — MBERCTVE KGRI,

12 |DeepSeek T Iav— $11, 000, 000 IHERE R KB IEET L OE =2 A FHRB L OA—T7 > Y — A TOLB,

13 |Cava 53 $738, 300, 000 T — 4 TG TR ST B W HEREL 7 7 2 R Y 2 T VEOME,

14 |Notion AN Y4 $343, 200, 000 SCAERR « & A 27 FER - WikiZ A LIZATBIRY — 7 2~<— 2 Dfitfl,

15 |pgLang AFAT TH - RN D REE CFRIBBAMI VAT 17 - =Dz o—,
16 |Robinhood i $6, 200, 000, 000 FREHERI OB - (AGBITIRG| 7 7Y MU 3 X OGRS 1B S O # ik,

17 |Bluesky A F—Fv b $36, 000, 000 T Y X NBRATRER N T 0 b 2235 < ESCHFRISNS Ol R,

18 |On TRV $8, 000, 000 FERFHIN D Y — N EHEIR LI WRET v =2 /v a— AR KUY = 7 DOIRIE,
19 |Infinitum i $457, 700, 000 7Y ¥ MEEARE AV TAR A - S R2ERAR IR T — ¥ — DR - Wik,

20 |Iceye A2 $762, 900, 000 /NRISARMEREIC & 5 R RKBERY - WM 2 R 7 — & OB - RIE,

21 |Intuit Dome T F—TA Ak [$25,000,000 R ERRIEAS 2 E R EN 2 R L =2 BT U —F Ol %,

22 [FX AFAT HEFFEFMO R VRART K72 — X4l - HilfEs L ORAE,

23 |Life Time -2 $2, 000, 000, 000 kY JE R L3 U —% v 7 OMEE & Gk U - iHeBA a0 R I,

24 |Unstructured Y7 y=T $65, 000, 000 XA OFEMELT — 5 ZAVFRRICHR - it 5ETLY — L0k,

25  |Budderfly TRF— $382, 000, 000 R AT XL YA LHIBEZ > = 7 T 5 EaaSHE DR,

26 |Anysphere V7 =T $3, 400, 000, 000 AlZ#A La— FHiseRBEELTT D 7n 7 F~—Mif =5 1 ¥ D%,

27 [SharkNinja |BE% $1, 200, 000, 000 TRRE D KA > RIRR AR ORE - WEB L 07 a— VB,

28 |Simbe Robotics k747 A $104, 000, 000 ANFERE O R SR & XK B LR - flifs I A2 BRI 5 0 v b oRfE,

29 |EA Sports T H—=TA VAR FIFA%D 7 A 2 ZA%TEM LIe AR—Y '— ADOMFEE L BT 7 Ve,
30 |Nuvocargo |t $74, 400, 000 KB O iR - 0B - RIR - A —TERT MR T T v b7 — A,
31 |Huntress 77 )ao— $309, 800, 000 FUNMERR T ICRHE L L CHARS 2 A A=t X2 ) 71 BRY—E X,
32 |Athletic Brewing feih - fORE $304, 000, 000 REREC L BB ) v T A a— - 757 F E— A OBE - IRIE,

33 |Tubi AFA4T $28, 000, 000 BRERCTVEHL 2 FERHIUBE T & 2 K5I A b Y — IV 7Y —EADME,

34 |ARS Pharma ~VATT $175, 000, 000 TF7 4 7%=V ay 7T EHAEORER T L —RIRHEOMSR.

35 |Figma Y7 by=7 $1, 400, 000, 000 779 ETCUIF A & EARRTE 527 77 FRY—LVOM%E - #ik,

36 |Chainalysis T )uT— $536, 600, 000 Tay ) Fx—VWEIT—F OB+ 5T — N AR LR ERR R,

37 |HistoSonics ~IVATT $578, 800, 000 W L X — TS 22 ¥ % W9 5 JER A AT IR O BI%E .

38 Nuuly TRV $3, 000, 000 BT 7 FORMEEMCLYIN - RBRTEDY T A7V TV a V¥,
39 |Crunchyroll LU H—FA Ak [$26,800,000 BAT = ADBHAREB LT v X+ H—h - ARV MEDREM,

40  |Homecourt (gt $42, 000, 000 WA X V7 T ROYBR DA ET VT Dak— by 7 BEOWRTE,

41 |Port of Portland R STCARE O R RIS SE SO BB EIME YD B B ZEHE S — I N O,

42 |Zero Foodprint FE AR $240, 000, 000 TRRSETE L O1%% % LA R 2RIET 1 /' F A0,

43 |Liquid Death fodh - BOFH $267, 600, 000 WHR T FA AR RN TZI R T AT 4 —F — B LW HEEK DIRIE.

44 |Alloy Development REPE $545, 000, 000 SERTACIC & B BRI & Hete S 5 M TORBAEIA RS L FSTHF I,

45 [Wonder 53 $2, 500, 000, 000 HhHY = TBEDA =2 — 2 BHRAT Y AT L CHE - ERT 5 WK,

46 |Watch Duty A —E R $5, 600, 000 RS L RIS LILKRREZ@E T 50557 7Y O,

47 |SimpleClosure WY — R $20, 500, 000 ARG — T v 7 ORI - WAL B2 T & & B LT 5 SaaSO ik,

18 |Frida ~RTT $23, 300, 000 | DERE O WS & MRS 5 FMAE 72 7 7 A dh DA - JRIE,

49 |Zine ,!Tﬁzﬁ $6, 800, 000 BRI 1) ICSNSB X F 2 Ry 7o — U BBRCY v Xk il - Wik,

|§) Entangled Publishing I)‘ TAT FREY ¥ Y NVEHEESNS~Y —7 T 4 Y 7 DFRERIT L D R b T —AIHUKRI ORESL,

1E : The World” s 50 Most Innovative Companies of 2025 %&¥%IZHE#{ERL



3.2 i ik

A TIIA T — N T HEVRAET VOBRERA LN T 572012, EENT 7
0 —F LEMR T e —F G o Tt 21T o 7,

P FEEORTERZ S LI ROEEOHRER L a—T 4 7 LT,
WIZ, W D0D Y FTAZY T FEEHVTE R RAET VORERER D /X —
R LTz, RO RYL (Typology Building) % HAY & L 7= BN T
b, LIEN->T, T—HOWEERESTD WBEs 722007 L 207 T A
ZONEEEEmD D [kkmeans”7 7 AX U 7| flAhEbdlT7 Ve —F28H L
72

BT T AL —IZBIT 5D REFHIE & HITE T RAET VOWRN AT
— WO RN DRRERIZONTHIIREZIT o7, THUOOFIRIFREN THY . &
YINYA X B0 EREFTH D2, MRO—ILITITEHES 2ET 5, Li
L. A LTeAZ — b7 v TREBICAFET D AT — VDR Z = i 5 &0 )
ABFFED BRIC W T, O THMRFIETH S,

3.3 BEOREELEa—T 4T

BREOE TR AET VL, Osterwalder & Pigneur (2010)12 L » THRE I 7=

[EVFRAET L Fx 232 (BMC) | DIDDERERIZIESN T2 1T - 72,
INOOFEE, B ToES TIIR, BREHOMAGDEL L TONNY— (18
RRARFS) 2822 D72V s s,

FEFEORAAT IV TIhico T, 7V ZAT 4 THEEIIBTDHDEYXAET L
HIE ORI A 4R L 7= Pfeifer et al. (2017) DAFZEIC IS & 1K) 65 (/) D5EE
BEDU v h— MREZHAWE, £Aa7OEHRIINF20@EY THDH, 2—FT 47
IZEEREHRIX,. [Fast Company] OFFERLFE, A¥— N7 v 7BEOT — & ~X—
A, BFHORKT = THA MR ENBINE LTz, IWESNIT —F Z N L C
Z DOFHl O BB EZ BT 2720, ERAT [Gemini| & MW T504ED—&k A2 7 Y
YT EATV, A OFHME DML L T SN AT ) S ORFEEZITV, Bl
G VT & T DWW T Egam 2 e TG A a7 Z—DIZE Do, £-, ALl LS
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INA T ADERB & T2

TARFE TS, L C AT Y v 7 &2fT0,

TR LTz, KRR,

BEY

Pfeifer et al. (2017)!

. 10kl oW T

IO EVRRET

B PED

P CE

A 4% D D B2 IFAID A a7 Z{RE
Z DHIZAID H A5 SR L ik -
—EEIXT8%TH V|

K9 % Fihi
2o

LA R B 5 O R s 1

EVRRET N FtED REE
LW ES 1A 2. 3R 4R 518
Value Standardized (FE#f(k) Professional (#[1f) Semi-customized (¥4 A ¥~ |Customized (# A%~ A X) Fully customized (7/V 5 A%
Propositions TERI - BRIERY 2B - — | EPIRBIEE AT S S |1 X) W% =— A\HE SERMAMR [~ X)
A D HRHR 3 BEfF Fika AR L LOORIAE |[RBO¥ v _— Rkt AR b S0 & TalE#Y AL Y
(it R) KA DT TR E % Ya—a O
Target Customer |Local (2 —7#/V) Regional (Y —< 3 Fv) National (73 a7 /) 1 ional (EA |L ional
Segments FEHUR, SEBEOP B OA |FEEOMST T vy 7 DKM ENSRE S LTS D [EBRARR%) abroad (#f4hA > & —F a7
xR Y. m—p kY RS ENIZHTET DARAREHCE (1)
(BHEET A T) BRI TER Z T DA% - BRE W28 TSNV DR~
- E R Z R
Channels Direct sale channel (F#iz78  |Web sales (7 = 7 fiR7¢) One intermediary ({f4r#1%t) [Partners and intermediary Two or more intermediaries (2
F ¥ X N) FFGAT T T A— AR m O{’QEB&%E&F{‘_I—— Tz |3 b= i) LU B A3)
(Fx %) P& 2 ST, REHSTERM B A b2 e mRse | h 2@ty — BED/S— S —RIEMNH | BEKOMPAEDIIET DB
Zr gl L U7t Fy hT—2
C Deper lized (JENHEH)) Automated (HBi{k) lized C{EAR) [Pe lized (fE51f) D)stmcnvely personalized ($§
Relationships  |HEBID AMBIERZ EDRVBIR |BBISE R & 275/ LIz 2h$m EHE‘J&W YFENOTEAMR |BEOHEYEN S, BRI (A5
7Rt EEBIGR BItR AR LT Emfﬂiﬂ’)ﬁ&&lﬁmﬂﬂﬁ&ﬁﬁ
(&% & OBIR) OV &
Key Activities Distinctive activity in narrow |— Few distinctive activities (4> |[— Integrate broad scope of
domain (B BUROTES)) D FFHATEB)) distinctive activities (A§E7R 7%
(EBIER)) WHEOM—F X7 DH~OK |72 L) PR - HEATCER - BMEAR Y, BY | (K7 L) BOHA)
i % BITE B D K S b HIEB ORI
Key resources  |Financial (##5i) Physical (#)#f)) Human (AfY) Intellectual (%)) Organizational (#kf))

ROMEIC L MBTRERY (A7 A 84, WERLON |HERROAXV, BB, H#) (FiF, FEE ME XYy P |, 77 F, Miles
(EEY Y—R) |V —=RAHHL TR L DR hizrryy
Key par Occasional suk (F§ |Few partners (0 |Long-term partners (&#i#f) |Formalized and unfotmalizsed |Complex set or arrangements,
RN VE £ BORK) /S — b F—) 73— k=) agreements (AR + EAXDE open network (BIMEZ2HR Y B
(EE A=) (AR y FTORSI B BRIEM 7253 BEﬁﬁﬁfxﬂglﬂﬁGﬁ Emﬂm:bkbﬁfﬁﬂﬂﬁllg’i ) « A—7 NW)
<H3 A OIS 2 T & 2 BIE fﬂEﬁ({?h‘J?)*’)ﬁﬁEfx* v b
ZREIsy e — 7 ik
Cost structure  |Fixed costs driven (&%= |Variable cost driven (%)% |Economics of scale (§#5{®#% |Economies of scope (flff D&% Creauve design process' and
) ) #) #) value driven (fli&H)7 & 2
(=2 M) AR RCR R 70 ¥ OFEER S (SER I L LB DL W&lﬂkk;%%{t:z ME VY —2AOZREMIC L 5% | & fifi )
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